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About Me:
Over the past 18 years I have helped hundreds of individuals with their home financing. I believe that everyone has the right to be 
a homeowner and I look forward to working with you to achieve the dream of home ownership. Every situation is different, and my 
job is to discover the perfect solution for you. Whether you are purchasing your first home, refinancing, or just need advice on your 
credit, I am here to help. At Marketplace Home Mortgage, L.L.C. our goal is simple; to make everyone we meet so outrageously 
happy, they can't help but introduce us to their friends and family. Referrals are the heart of my business. My goal is to provide you 
with the highest level of customer service, exceed your expectations, and make you feel comfortable introducing your family and 
friends to me. My goal is to become Your Mortgage Consultant for Life! 
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Marketplace Home Mortgage
NMLS# 1082

(920) 328-0049
www.marketplacehome.com

1260 Centennial Centre Blvd STE 
200 Hobart, WI 54155

About Us:

It is not what we do, it's how we do it. Our goal is to create a smooth process and successful outcome for our
clients. In the financial lives of many of our customers, nothing is more important than homeownership. We are
priviliged to have the opportunity to participate in this process.
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1. If the home was built prior to 1978, chipping and

peeling paint must be scraped and re-painted.

2. Roofs should have 2–3 years of usefullife

remaining and no more than two layers of

shingles.

3. Broken windows must be replaced.

4. The cause of wet basements must be solved.

5. Electric service must be 60 AMP or greater.

Electric Certification might be required if 60

AMP appears to be overloaded. Homes that

exceed 1000 sq. ft. will need 100 AMP Service.

6. Abandoned inoperable wells must be capped

and sealed by a licensed well sealing

contractor.

7. Safety handrails should be installed in open

stairwells of 3 or more stairs, inside and outside.

8. Infestation of any kind must be exterminated.

9. Damaged or inoperable plumbing or heating

systems should be repaired.

10. Structural or foundation problems must be repaired.

11. Flammable Storage tanks must be removed and

filler cap sealed from the inside.

12. If there is a crawl space, the owner must make it

accessible.

Most Common FHA Repairs
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Income & Employment – It is very important to

maintain steady employ mentand income flow

during the loan process. Changes in employment

can directly impact your ability to close your loan.

Debts – It is very important to avoid incurring new

debts. Buying a car is a perfect example of

something you want to wait on purchasing while

your loan is in process.

Assets – This one can seem counter intuitive, but

making large deposits can slow down the loan

process very quickly. All non-regular deposits (i.e.

payroll) must be tracked and sourced before that

money can be used toward your loan. Often times

gift-funds are used to pay part of a down payment.

These can be helpful, but be sure to check with your

mortgage professional before accepting these

funds.

Credit – This is one of the most important factors in

qualifying for a loan. Making monthly payments on

time in general is going to help your credit, but

during this time when you are obtaining a loan it is

even more important. Lenders usually pull a credit

report just prior to closing to make sure your credit

has not changed. This also means it is very

important you do not apply for any new credit while

in the loan process. Applying for any other loans

can affect your ratios.

Once you get pre-approved for a loan, there are certain things you want to avoid in order to keep the process
moving along smoothly and avoid delays. Making changes to the following things can sometimes prevent your loan
from closing:
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Purchasing a home can seem complex, but obtaining a mortgage shouldn't be. The following information is not a commitment to lend or extend credit. Restrictions may apply.
Information and/or data is subject to change without notice. All loans are subject to credit approval. Not all loans or products are available in all states. Marketplace Home
Mortgage LLC Inc. Equal Housing Lender. NMLS #1082.

There are many different programs available for a first

time home buyer. The basic home financing options

include Conventional, FHA, VA and USDA. The

Minnesota Housing Finance Agency (MHFA) works in

conjunction with each of these loan types. MHFA also

offers down payment assistance that allows buyers to buy

a home with as little as $1000 down. Each program has

benefits and restrictions; it is important to explore each

type of loan as some properties will not be eligible for all

financing options.

FHA – This is the most common type of

financing for first-time home buyers. It is very

flexible when it comes to credit and requires

a low minimum down payment. On the flip

side, the property requirements are a little

more strict.

Conventional – This is often considered the

"ideal financing." First-time home buyers

may find it more difficult to qualify.

Conventional loans may require a higher

down payment and credit score.

Veteran's Administration (VA) – This type

of financing is available to those who have

served in the armed services and surviving

spouses. A VA loan offers zero down

payment and is similar to FHA in property

type restrictions. Less than perfect credit is

okay, there is no monthly PMI, funding fees

can be rolled into the loan and you can

qualify for up to $417,00. The veteran must

have a certificate of eligibility for DD214.

USDA – This is also a zero down program

that is only available to properties in rural

Minnesota areas (rural development or RD).

Closing costs can come from any source,

flexible qualifying criteria and this is not

limited to first-time home buyers.
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Once you have accepted a Purchase

Agreement (PA), there will be initial costs

within the first week of the PA being

accepted. These expected costs include:

earnest money, optional home inspection

and the processing or appraisal fee.

The earnest money is generally the

largest of the expenses; this is usually one

percent of the sales price.

The inspection is optional, but

recommended. Inspections usually cost

$300—$400. The inspection fee is not

part of the cash needed for closing by the

mortgage lender.

The processing or appraisal fee is

generally between $450 and $600,

dependent on the loan type and property.
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Conventional loans that start with monthly MI allow

the buyer to cancel the insurance policy once they

reach twenty percent equity without refinancing the

entire loan amount. This can result from paying

down the mortgage balance, but also through a

higher appraised value on the home. Certain

restrictions and/or requirements may apply. Check

with the specified loan server on your loan.

There are two primary types of Mortgage Insurance.

These are commonly confused. There are pros and

cons to each of these types of insurance; your

mortgage professional will gladly discuss these

differences and help you decide which will better

suit your needs.

PMI – This is used in conjunction with

Conventional loans. PMI can be paid monthly or

upfront in a one time fee.

MIP – This is used in conjunction with FHA loans.

MIP requires a part of the mortgage insurance be

financed upfront in the loan, along with a monthly

premium that includes your monthly payment.

One last thing to remember with MI is that it is not

protection for you in the event you cannot make the

payments. This is insurance for the lenders, for risk on

mortgage loans with lower down payments.

VA loans have a similar funding fee that is attached to

the corresponding program. The fee is financed into the

loan, and there is no additional monthly charge added

to your payments.

Mortgage insurance (MI) allows you to buy a home with less than twenty percent down payment. MI is a premium
that you pay on your mortgage each month. Each loan type has varied terms for the amount of MI you need to pay.
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What's the Importance?

Realtors' knowledge and expertise of the current

housing market serve as a valuable resource when

looking for a home. Selecting a qualified realtor can

make your home buying experience much more

enjoyable.

Real Estate Regulations

The world is ever-changing; buying a home in today's

market has become more complex. But, realtors are

required to stay current with all rules and regulations;

they know the laws that surround and impact your

home buying experience.

Contracts and Negotiations

Purchase contracts can be very detailed oriented and

long in length. A qualified realtor will know exactly

what information is needed to provide a legal

contract; he or she will help you to understand all of

the information. In order to get that contract, you will

need to negotiate with the home seller. Your

experienced realtor will be able to provide skill and

expertise in negotiating an offer that both parties will

agree to.

Finding the Right Listings

In today's world of the internet, it may seem like it's

easy to do the house hunting on your own, online.

While there are sites to do so, there can be a lot

more information that isn't shown on a basic online

listing.

A realtor will have more access to information, as

well as listings that have just hit the market, and not

yet the internet. They will be able to get you

showings much quicker than booking online with an

unknown entity.

Knowledge and Connections

Once you start looking at houses, you may start to

have questions. Your realtor will be able to find

answer to all of these questions quickly. Once you

find "the house," he or she can provide you with

recommendations for your inspection, financing and

other service needs that may arise.



Lending services may be provided in certain states by Marketplace Home Mortgage, L.L.C. (NMLS#1082). This is not an offer to lend or to extend credit, nor is this a guaranty of
loan approval or commitment to lend. The information here may not be up-to-date and may no longer be accurate. Consumers must independently verify the accuracy and
currency of available mortgage programs. All loan approvals are subject to the borrower(s) satisfying all underwriting guidelines and loan approval conditions and providing an
acceptable property, appraisal and title report. Trade/service marks are the property of Marketplace Home Mortgage, L.L.C. All rights reserved. Marketplace Home Mortgage,
L.L.C. is not acting on behalf of or at the direction of HUD/FHA or the federal government.
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4. Loan application is submitted to lender

5. Title & property appraisal is ordered by

lender

6. Loan materials are reviewed & processed

7. Loan is submitted to underwriting for

approval

8. Closing agent — signing, transfer of final

materials

9. Loan documents are signed

10. Loan is funded & recorded

11. Move into your new home!

1. Obtain pre-qualification from Lender

2. Purchase desired home with the help of a

Realtor

3. Contract is accepted & home is placed in

escrow


